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A systematic process of client engagement delivers improved business and financial performance
through enhancing client satisfaction, operational efficiency and sales & marketing effectiveness. enquir3

Retention, referrals and cross sales increase. Interesting and relevant sales and marketing ‘content’ RESPOND - RETAIN - REFER
increases lead generation and conversion rates at no additional cost. ©2016
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Now imagine this... what if you could be part of a Referral Partnership that generates scalable W: www.enquir3.com

‘Introductions’ of the ‘perfect profile’ who have a ‘current need’' and are ‘ready to proceed' ?



